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Overview
How You Can Sdl Your Home Within 7 Dayd!!

Trying to sdl your home can be a Nightmarel But
after reading this Specid Report, you may very wel have a
qudified buyer within 7 days Just who is tha buyer?
Deawvare Home Investors, LLC. While we can’'t promise
to buy your home during the next week, we can tdl you
we're condantly looking for and buying nice homes like
yours from other folksin this area.

IsThisYou?

People who've never tried to sdl a home
themsdlves just don't seem to understand dl that's
involved: The detals, the time, the walting, the ads tha
never seem to make the phone ring, having Strangers
waking through your bedroom. Strangers  that  fed
obligated to pick apart the most trivial features of your
interior decorating tastes.  Two-faced people, who will
smile, nod and act serious, but never call back.

It can be a much bigger hasde than you ever
thought possble... in fact, it can easly turn into your
wor st nightmare!

We are property investors. We buy and sl red
edae as a pesond invesment, so | know what
homeowners go through when they try to sdl ther home
You may dill be in the “thinking about it” dage. Maybe
you've tried lising your house with an agent... maybe you
haven't decided you' re ready to go that route yet.

While it can’'t hurt to lig with a Red Edate agent or
Broker, by the same token, do they ever seem to have the
same “fed” for your home as you do? After dl, if you had
a computer gdtting in your office loaded with hundreds of
nice, beautiful houses of dl shgpes dzes and price
ranges... what kind of red “sdling” would you actudly
do?

Would you redly go dl out and work on sdling one
partticular cusomer's house? Or would you pick out a
sdection of severa houses for your prospective buyers,
hoping to land them on one... any one... of the many
homes you’ d selected?
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FOR SALE
BY OWNER

Come on... you'd go with the numbers. After dl,
you don't have any persond liability if the sdler's house
gts an extra week or two... and there's aways the next
cusomer. And the next liging. But then, you're no
RedtorQ , either.

That's why more and more folks have gone the “For
Sde by Owne” route:  you buy your sgn, you place your
ad, and you show your home. Then, you wat. You cdl
back the lookers and leave messages on their answering
machines. Maybe you actudly get a live one, and write up
an agreement.

Severd weeks pass.  You dart thinking something's
going wrong. FHnancing?  But it's supposed to be the
buyers' job to get a loan, not yours. Right?

Can you tdl I've been there? Right back on square
one, with a beautiful house, priced right, and not a clue on
how to make it go away. Looking down the bard of a
deadline to move.

Sometimes the reasons aren't so good a dl...
bankruptcy, divorce, foreclosure.

Thinking about sdling can quickly become wanting
to «dl... and it's amazing how fast “want t0” can become
“haveto’. Whatever the reason, it putsyou in apickle.

Game Plan

What if we were sitting at your dining room table
right now, and told you we wanted to buy your house...?

No sweet on the credit... in fact, we may very well
close with al cash. No problem with the non-assumable
loan. No problem caiching up any payments in arears.
We can probably wrap up the whole thing within 24 hours.
Would you perk up alittle if that were the case?

We don't know how much you owe, how much it's
worth, or any of that. Those details can be handled when
we are a your table.

What we do know... and wha you should know,
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1-866-DE-INVEST

You get immediate relief
from your monthly
obligation to the mortgage
company.

If you call us at :866-DE-INVEST and give us
the facts, we'll either tell you on the spot we can’t help,
or come and leave you with one or more offers.

We buy and sdl property. We are investors. With
your property, we'll probably structure severa options, and
let you choose the one that best suits your needs.

The purchase price will be sufficient, we guarantee
it We will immediaidy teke the financid burden of any
monthly mortgage payments off your back, and we'll dso
take care of any fix-ups or maintenance, regardless of how
minor or how serious. What's more, we'll close when
you'’re ready.

You see, we've found we can make a profit on
homes that even red edate agents have passed up...
because we persondly handle the whole process. When we
agree with you to purchase your property... we take it
serioudy... wetreet your house like it's our own.

Your dgtuation literdly becomes our own.  And,
frankly, we don't know how to make it work any other

way.
You can get on with your life!

Look, like we sad ealier, people sdl homes for
vaious reasons. Maybe it's a new job that requires a
move, and they don’t want to carry double house payments.
Maybe it's a company downsizing that creates the problem.
It coud be bankruptcy or foreclosure... or they couldve
won the lottery. Perhaps they want to build... they're tired
of the same old neighborhood... they need something
bigger something smdler. It could be desth or divorce...
or marriage or birth. Whether you're moving across town
or across the US, to a new home or to an gpartment, you've
got other things to concern you. WEeIl take care of your
home.

Whatever it is, that house has become something to
move beyond. To sdl, to put behind you, SO you can get on
with the business of living your life.

I'm not a cynicd person... this is redity. Granted
we don't know your particular reasons for sdling, but we
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Which means, we will be
responsible for your
payments and
maintenance.

7%
+3%

10%
x $100,000

=$10,000

do know how to get your house closed as quickly, and as
professondly aspossble. Infact...

Here sthe gameplan to sell your house quickly...

After we agree on the purchase price, and verify the
amount you owe on your mortgage, if the circumsances are
right we may pay dl cash a the dosng. If not, we may
work out monthly payments for a period. Whichever way
yougo ...

You get immediate relief from your monthly
obligation to the mortgage company

Please don't misunderstand or assume that we have
to “sted” your home, or that you need a lot of equity for us
to be intereted. Weve worked with dl kinds of
circumgtances and have been thoroughly trained to creste
solutions after so-cdled “experts’ have given up and quit.

Agan, if you cdl in the facts well tdl you within
five minutes if we can hep. Now tha weve got tha
clarified, dlow us to give you a few examples of how we
might help.

Mainly what we can do is teke your home over
subject to the exiging mortgage.  Which means, we will be
respongble for your payments and maintenance. We will
put a tenant/buyer in the home, and help them get financed.
At that time, they will be getting the home re-financed in
their name.

Unlike working as a RedtorO, we ae investors.
We agree to make your mortgage payments while we find a
buyer for the home. So if it Sts empty, we can often times
make those payments. Also unlike a RedtorO, there is no
liging agreement and no 6-7% sdling  commission.
Additiondly, cdosng cods which ae the responshility of
the sdler, typicadly run about 3%. Just add these last two
items together and on a $100,000 home, that cost represents
$10,000. Now add in the typica 36 month period that it
will take to find the buyer and have them get qudified and
findly cose on the home and you've just made monthly
payments on Principa, Interest, Taxes, Insurance, Utilities,
Mantenance and Repars. Remember that if you get a
buyer today, it typicaly takes 45-60 days for them to get
financing. Guess who would pay for your home during that
period? You would!!. That's 2 more payments you would
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F

The best part is, your loan
doesn't even have to be
assumable for this to work!

have to make, and that's if you had a buyer today. What if
it takes 6 months?

One of the main problem solvers we can offer is
Peace of Mind. Sometimes the hardest aspect of having to
move is actudly having your home up for sdle and your life
in limbo. Youve heard the saying “Sometimes the not-
knowing is the hardest pat!” When you approve the
paperwork with us, you will know that your payments and
home are taken care of so you can start over and have that

peace of mind.

We can take care of dl the paperwork in about a
week. We amply order the title research, and draw up the
papers. We can set a date when you can move out and we
will take over the home after thet.

We will make payments on your loan while our
tenant/buyer builds equity and finds their own financing.

The best part is, your loan doesn't even have to be
assumable for this to work! Our program works, regardiess
of the type of loan — assumable, non-assumable, assumable
with quaifying, FHA, VA, Conventiond.

We take care of your monthly payments, take on al
reponshility for the mantenance and upkeep of your
property, and liquidate your asset, before it becomes a
liability! Now serioudy, does it get better than that? As
we Stated before, our program can work in any Stuation.

Benefitsto Sellers

For you the Sdler we thought that we should
summarize the bendfits of this program. Maybe not dl
these points gpply to you, but most should:

Rapid, flexible sale of your home — You sdect
the date that you want to move out. We can
complete our transaction in 7 days!

Certainty of Sale — Avoid the disgppointment
of ‘sdling you home, waiting 45 days for buyer
to qudify and then finding out the ded fel
through for any number of reasons. Then the
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...to know why our
program is so successful,
we're including the
benefits for Tenant/Buyers.

process starts dl over again, but the pressure is
reglly on you now.

Avoid Sales Commissions — No need to pay a
Redltor the typica 6-7% fee.

You Get Quick Reief from Mortgage
Payments — Compare that with a Home Liging
that can go on forever!!

Avoid Typical Closing Costs — Avoid the
necessty of paying for Surveys, Title Insurance,
Deed Preparation, Courier Fees, Recording
Fees, etc.

Eliminate a Listing Agreement — We provide
a Sdes and Purchase Agreement; remember we
are BUYING your home,

Eliminate Time Consuming House Showings
— You won't have to show your home anymore.
On the average, we show your home less than 4
times, nearly dways after you've moved out.
We find qudified, motivated tenant/buyers.

Need more reasons, then just read on. Not everyone
wants to know dl the details of how we work, but jugt in
case you'reinterested, we'll tell you exactly what we do.

Benefitsto Buyers

Yes, you are the Sdlers, but just in case you wanted
to know why our program is so successful, we're including
the benefits for Tenant/Buyers.

Want to build up equity in the home of your
choice while you improve your credit rating?

Need more time to build up you base income?

Looking for a home in an aea tha will surdy
have price appreciation?

Wouldn't you like the ability to fix the price of
your future home and avoid price inflation?
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This makes it much
simpler for nearly 40% of
the people who have
trouble qualifying for Class
A mortgages.

It begins with a
Phone Call

First Visit:
Gather Data

Wouldn't you like to get a better mortgage in
12-24 months than the one that you qudify for
now?

Thee ae a few of the benefits for home buyers
who want ther home now, but know that ther financid
profile will be much better in the near future. Dedaware
Home Investors, LLC lets these people make payments on
a fine home and then when they have improved ther
equity, credit or financid profile, they can qudify for the
type of mortgage that they want. This makes it much
ampler for nearly 40% of the people who have trouble
quaifying for Class A mortgages.

The ‘Subject To' Process

Usudly we begin with a phone cdl to find out some
prliminary  information  concerning  the  property,
desrability of the home, mortgage information and sdler
timing and mativation.

Next, we meet in your home and review your
paperwork. In preparation for this meeting, we usudly
have performed a competitive market analyss to determine
the approximate vdue of the home. At this meeting we
explan the required documentation, such as Warranty
Deed, Sdes and Purchase Agreement, Power of Attorney,
Disclosure Statements, Notices to the Lender and Insurance
Company. We leave samples of dl documents that will be
dgned 0 that you may review them with whomever you
choose.

While were in your home, you can show us any
repairs or cosmetic improvements that need atending. We
agree on a schedule for signing documents and for change
of possesson. We can be very flexible on our date of
possession, but once we set the date, we want to be sure
that the home will be avalable for deaning/painting crews,
aswdl asinitiation of our advertisng.

After this meeting, we run a title search to be sure
that there are no encumbrances that would cloud the title
when we next meet. This search takes about two days, but
provides us both with the certainty of the ownership, satus
of the liens (mortgages and promissory notes), and gives us
the exact lega description for cresting a Warranty Deed.
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Second Visit:
Sign Forms

Final Meeting:
Your Moving Day!!

?

Frequently Asked Questions

At our next meeting, we dgn dl the foorms. The
Warranty Deed and the Power of Attorney require
notarization. Severa copies of each are sgned, and you get
one copy of each document for your records.

Our last medting is when your moving vans are
loading your possessions. At this brief meeting, we ask
that you give us the garage door openers, keys and a list of
al the utility companies We will contact them to switch
payment of the services Since were going to send in a
cleaning crew, there is no need for you to spoend much time
making your home pretty as you move out. However, we
recognize the pride that you have in your home and we
dways gppreciate the Sdlers housekeeping efforts when
they move out.

After you leave, we provide cleaning and
maintenance efforts to assure that the home is in ‘move-in’
condition. Typicdly we don't show homes more than 3 or
4 times to prospective tenant/buyers. Using our techniques
for advertisng and pre-qudifying, tenant/buyers have few
reasons not to Sgn an agreement to purchase the home.

You will probably not hear from us for sometime
after we take possesson of your home. We transfer the
utilities and notify the insurance company and lenders.
When our tenant/buyer exercises their option, we pay off
your mortgage (usng the Power of Attorney documents)
and notify you that your mortgage has been stisfied.

But What About...

We're sure that you have questions. Here are a few
of the more commonly asked questions, with answers.

WHAT IF THE TENANT/BUYER TEARSUP MY HOME?

Therés no way we can guarantee you our tenant
won't damage your home snce we won't be living with
them. But under our agreement, if that happened, we would
repair it at our expense. Our objective is to find a buyer
who will eventudly qudify for a loan, and not a ‘tenant’.
Damages are rardly a problem. Agan, if it hgppens, well
fix it as per our written agreement.
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WHENWILL YOU SELL THE HOME?

We can't give you an exact time. It will be up to
the tenant/buyer to make that decison within the time
frame they have. We can tdl you we get pad when they
buy, so obvioudy well be pushing them to do s ...
quickly! In the meantime, your payments will be made,
which relieves you of the financial burden.

How DO | KNOW | CAN TRUST YOU?

We can understand your concern. W€l meet face-
to-face after you cdl. Youll find we don't make empty
promises ... We shoot graight and we know this business,
We believe we can create a solution that will work for both
of us. If not, or if you're not comfortable after we mest,
we' |l shake hands and go our separate ways. Honestly, we
view our business rdationship more persondly than just
handling a house ... We want you to be confident, and able
to degp wdl every night without worrying about your
home or your payments. In fact, we wouldn't enter an
agreement with anyone if we weren't confident in tha
person ... and we don't expect any less from you. We're
willing to devote our time and resources to your house, but
only if you fed comfortable with that arrangemen.

WHAT IF THE PERSON WE PUT IN THE HOUSE DOES NOT
PAY?

Remember that that is our problem. If they don't
pay, we will.

How DO | KNOW YOULL MAKE MY MORTGAGE
PAYMENTS?

Why would we not make the payments? We don't
make any money until we get the home re-financed into the
next person's name. That would be like working al week
and not going to pick up our paycheck on Friday.

We can pay you directly and let you forward it to
the mortgage company yoursdf. Or, we can st up a third
party escrow company to collect from us and pay it for you.
You can adso choose for us to pay your lender directly.
This is the mogt common technique. We handle dl the
paperwork. If we didn't pay, the lender would immediately
notify you. So you're adways on top, whichever method
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you choose. Remember that making the house payment is
our problem, we bought your home subject to your
mortgage.

Also remember tha any increases in  taxes,
insurance or homeowner’s dues are our responsibility.

WHAT IF | WANT TO PURCHASE ANOTHER HOME?

We will give you a contract showing the payments
ae being made by us 0 it will be a ‘wasdy. Example
$700 home payment on the mortgage, offset by $700
income from contract. WEe Il free up your debt ratio so you
can quaify immediately. Be sure and let us know if those
are your intentions.

WHY DON'T | JUST LIST WITH A REALTORO ?

That's cetanly an option, but obvioudy a
RedtorO won't make your payment for you while they're
atempting to sdl your house.  We're willing to make your
payment and mantan it until our tenant/buyer gets their
owvn financing. WEIl give it our persond attention, and
you can forget about it until our tenant is ready to buy.

Homes Like Yours; PeopleLike You

This couple sold ther home within 3 days. The
names have been changed.

Stacy and Bob Meadows had only been married for
3 years when Bob got a fantastic job offer in lowa He
could hardly wait to move back to where he met Stacy and
advance his career. Their current home was just 13 months
old. Home prices in the area were about the same as what
they origindly pad for ther home and ther mortgage
badance was ill within $300 of what they paid for their
home. The builder had provided a specid program tha in
effect gave them 100% financing (meaning no equity!).
Their 3 bedroom, 2 full bath dream home was a millstone,
holding them back from quickly moving ‘back home to
that new job.

You see dl these folks wanted was to get out from
under the ligbility of trying to sdl there home.  After
contacting RedtorsO and Property Managers, Ddaware
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Home Investors was selected. Our ded was struck within 3
days, and they moved to lowa in 2 weeks. Delaware Home
Investors makes dl the house payments, is responsible for
al the house maintenance and Stacy and Bob are on with
ther life. No blemishes to ther credit and looking brward
to alife without the burden of their previous home.

Our objective was to find a qudity tenant/buyer to
occupy the house until they were reedy to buy. After a
quick title check of the Meadows home, we immediady
began our marketing campagn, and to be honest it was

easy!

You see in this busness you devdop files on
qudified buyers looking for houses. They dl have ther
own criteria as far as monthly payments they're looking
for, down payment they have, how many bedrooms and
bathrooms, etc. So we smply began cdling some
prospective clients, knowing that this house met ther
criteria The third couple we caled wanted to see it right
away, 0 we met them at the house that afternoon.

The next day they caled us, wanted the house, and
we met a the house the next afternoon to sign the papers.
It was that quick and easy! We immediatdy began the
process of walking them through the details required for the
acquigtion of the home under our Option program. We
make our profit on these Stuations from the down payment
that the tenant/buyer maekes, so we aggressively look for
qudified buyers.

This program worked for the new tenant/buyers and
the Meadows. No, we can't promise you we can do the
same for you. Frankly, depending on the type of home and
season, it usudly takes longer than a couple of weeks.

But remember, buying homes subject to the exiding
mortgage is only one of many tools in our “arsend”.
There's jus no way in a sngle Report we could possibly
answer every question and every need you may have ...
Congder this an overview. If it drikes a nerve,... if you
find you're in a pogdtion with your home that doesn't seem
to be going anywhere, one where you think we could
possbly hep solve, cal us today. Our phone number is
printed at the end of the Report.
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GET YOUR HOME SOLD
QUICKLY!

Just remember:
| don’t want to list your home;

| want to buy it

Even a
Dream Home
can become a

Financial Nightmare.

If by chance we can't do business, that's OK. But
we honedtly believe you'll be pleasantly surprised when
you cdl ... We gpeddize in solutiond By cdling, you
give us the chance to be your solution. We urge you to let
ustry.

What do we do now?

We know that this is a lot of information to digest a
one time, but if you're ill with us & this point, chances are
youre intereted in doing whatever it takes to

GET YOUR HOME SOLD QUICKLY!
Well be in touch with you in the next Bw days. If you're
ready to act now or have some immediate questions, you
don't have to wait for our cdl.... You can contact us right
avay a 1-866-DE-INVEST.

If you want an dternative to the stae, conventiond
ways of sdling your home, pick up the phone and cdl us
now! Y ou have everything to gain and nothing to lose!

As we sad before, if we can't do business, that's
OK. We buy lots of homes and we don't have to have this
home. We get cdls from tenant/buyers every day and
we're dways looking for homes for them. Homes just like
yours.

Just remember that we don’'t want to lig your home,
we want to buy it. We specidize in buying homes quickly.
We urge you to let ustry. You have nothing to lose.

Finally — We don't know how many months you've
been trying to sdl your home (or thinking about sdling) but
every month you wat is coding you unnecessaty
expenses... edting up the precious income you work o
hard to earn. Your home is an asst... sdl it as an asst.
Don't let it become a ligbility, a burden, and the proverbid
“monkey on your back”. Even a Dream Home can
become a Financial Nightmare. Therés a red good
chance that we can hdlp... cdl us today! The phone cal
will give your more answers.  Answes that you need.
Don't procradtinate... cal us today!! Our phone number is

1-866-DE-INVEST
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